P

A robust and feature rich ERP
solution for SMBs (Small and
ium Businesses)

Phone: +971 4 348 PO Box: 113579,
Dubai UAE


http://www.g3itcon.com/

“What is your Situation?
Outgrown your current environment?
Globalizing your business?

A new company looking for a solution?

Frustrated with the cost of your current system?

Struggling with multiple business application silos?
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“Problems with Traditional ERP

Complex

e Bloated with features you'll never use

e Complicated and time consuming to implement
Inflexible

e Force you to modify your business to match the software

e Difficult to change once implemented

e Many local solutions won't scale globally
Expensive

e Costly licenses, IT infrastructure, maintenance and upgrades
Proprietary, Locked-in

e Don't control your own destiny

Traditional ERP may not be a cost effective
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“Adempiere’s Fresh Approach

Adapts to the way YOU do business

e Setup and re-configure the system without programming
e Quickly adapt to business change — change anything, anytime

Available at fraction of the cost of any competing solution
e Leverage the disruptive economics of open source
e No up-front software license fees

Backed by the reliability of a commercial corporation
e Experienced leadership
e Consistent processes for product innovation, quality and support
* Resources for flexible licensing, sponsored development and more
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ntegrated ERP and CRM

j Performance Management & Reporting ]
ERP CRM
Sales
Purchasing Mﬁmﬂtgﬁm Manufacturing M angad:nl;ent
Service

Financial Management eCommerce

Model-driven Application Platform

Applications Dictionary Transaction Database
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obal-ready Features

¢ Fully internationalized 5 e e b P i
[ Home | MainMenu [ 1|

e Localizations isolated e T‘?__

from COde = Materialwirtschaft Regeln i1 E

Costing

e Partners deliver translated and .. F

Cash Management

localized Adempiere SOlutionS Financial Management | & |E

Projekt Management

in Over 16 languages e.g. Leistungsanalyse | @

Vertrieb und Marketing

( Shown) FEIITET B Attributsatzinstanz

= Time and Expense e Lager bereinigen i |E
= Anfrage ® Transaction Detail |
. Out_ Of_the_bOX = Anlagen / Posten ® produkt Transaktions Bewertung |
= Basis Anwendung Regeln| @ produkt Transaktionen Summen [
support for multiple: == —— o
L Open Confirmations dard Customers E

Open Confirmation Details |

® BuSineSS units " Storage Detail Prospect

e Inventurbewertung 0 DD| E

e Accounting standards — e =
BP Size | |E

e Tax laws

| Kunde | Lieferant I Mitarbeiter | Bankverbindung |

e (Currencies
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““Modern Web Architecture and Ul

e First mid-market ERP

[} compiere Applications ['} compiere Applications a8

® CompiereProfessional pesr: Garsenadmn | seeetrcls | e ch :
with a modern RIA R | @ s 5@
Web architecture B £ O DR £ 8 TF

* (reat user experience

e Rich functionality

e Optimized usability

. . -
e Highly responsive T
g y p Lin O Q v book Descripti
O 2010000000 ItHQ ...  Elm
A v 0 3010000000 Default H Q... Fertilizer £50
Y Personallzed lnterface 0O/  <010000000  Default H Q.. |Grass Seed Container
O# 5010000000 Default HQ ... o 4 ft
04 = s010000000 efault HQ ... olly Bush
O# 7010000000 efault HQ ... ulch 107
o O4# 8010000000 Default HQ ... ak Tree
. Stan ar S— ase esl n O 9010000000 Default HQ .. atio Chair
O# = 10010000000 efault HQ ... tic Sun

e Service Oriented Architecture

e AJAX features through open source Google Web Toolkit
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Configurability & Extendibility




ustomization without Programming

Easy & manageable customizations through the Applications Dictionary include:

Add new
windows

Change field
names

Per user default
values

Set security at the
row/field level
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Sales Order

Order 1/1

@ © & @

HHNO 0o 'be'Z78'TF

[ View | Preference | Help

"

Organization HQ

/

Order Reference [Phone Order

o— |

Descri ption

/Sar;‘er No (80002
Clayton job. Partial deliveries OK.

ustomer C&W Construction

Location Stamford

Self-Service

.__

Invoice to Customer [C&W-C&W Construction

Invoice to Location Stamford

Invoice Contact

Product

Quantity

uom Price

O / 10 Planting Service 1 Hour 42.75

0OZ 20 Plum Tree 1 Each 47.50 4

0oz 30/0ak Tree 1 Each 61.75 q

< | >
1-3/3

Line Amount

Done

Add
fields

Dynamically
hide fields

Change window
layout
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/Cﬁguring & Extending Adempiere

... without programming

Configure Business Rules
* Application setups

* Workflow & security
* Accounting Dimensions
* Change setups at any time

Configure User Interface
* Field, windows, labels

* Layout, theme, language
* Search fields

Configure Reports
* Dynamically create reports

* Format reports w/ Adempiere or 3
party report designer
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Extend Adempiere Applications
« Add new fields (DB columns)

« Add new entities (DB tables)

« Add data validation & defaults

« Add new workflows

« Change security rules

« Add performance measures

« Link to external systems

« Callout to java processes &
Integrate results back into Ul
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o Final Decisions

& Accounting Schema GardenAdmin@GardenWorld.HQ [dev{dev-dev.compiere.org-compiere}]

. Change: File Edit View Go Iools Help
B8 [280]E ([ @®]<]2] [ Rialvix

Accounting

gla AlE W B

Client |Garden\-’\r0rld

Organization [+

e Accounting
CEX
elements

File Edit View Go Tools Help

PN T I =TRF =T RT PIRE RN R P REY TN ENPRIEY = T

Qrganization [T Gardenyorld Project
Dimension D Standard

Sales [ Landcape for Mew Complex
Region Dimension

Client [Gardenorl | Organization [ |
Search Key |Land5cape ‘

MName |Landcape far Mew Camplex
¢t & Accounting Schema GandenAdmin@GardenWorld.HQ [dev{dev-dev.compiere.org-compiere}]
File

MEine (28 i]o W <] [=a v G688 /@RH B

Accounting X -
Sthema Client [Gardenworld | Organization [Hg |

»y Dimensions

Business
Partner Di
Produc;
Dimen

Account narme UK Accounting Scherna |
Data reil Schema Element o i - -
- - General BSCHpNOn |Account|ng Schema for UK Reporting |
> Hilerarchies 2 seve
Defaults -
GAAP [ International GAAP v Accrual
Costing Method [ Standard Costing v |  CostType [Default -
Mavigate or .
Costing Level [ Client >|
Currency [ USD > |

» Costing methods e |

[v] Use Account Mias

[_] Post Trade Discount

[ Correct tax for DiscountsiCharges

only Organization | -

...at any time

Record saved |
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Desktop
User Interface

(Ajax-based) |

ulti-Tier Web Arc

Itecture

Application Database
Server Server
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HTTP

JDBC
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nd Functionality
Overview




T Sostnee

~Features Summary

Multi Company

Multi Organization within Company

Multi Currency

Multi Lingual

Multiple Accounting Schemas

Global Ready Tax System (whenever needed)
Webstore / Self-Service Portal

Sales / Purchase / Inventory / CRM / POS

Role Based Security (restrict access to screen, reports or
processes based on role)

Faster implementation and highly adaptable solution.

Scheduled Tasks (invoicing, posting, emailing), Alerts, Chat,
Record attachments

SE IOl e

12/6/2010
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~—Sales Cycle

Quote convert

— Customer | _cenerste | Customer
ey :
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“

Purchase Cycle

I,b
& s

35 creaste from create from

~ Sales //_,creahe from \

? CoYendor generate -~ Shipment

Cinvolce

" _w/"_ﬁ
match
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nagement

~—Warehouse Ma

~ Shipment
~ {Receipt) |
Valuation
Costing
Available To
Promise
Warehouse
Replenishment
(Demand) Pro i
— Customer
~ Shipment
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~~Payment Handling

- Customer
- Invoice

=

CashBook
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paid via

nnnnnn

payment rule

——Openiten —

;

Payment
(CreditCard,
Check, ACH)

paid via

o =

reconcile

h 4

Bank
Statement

_—

nnnnn

create
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ayment Workflow

Invoice

T
O
<X
e

o
b
<
o
o
O

Payments

[urreconciled)

h 4

Statement
Reconciliation

Open ltems

payment

k

Payment

; A

Bank
Statement
Import

v

Payment
Allocation
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“Documents Actions and Process

Create document types; select who can access them and automatically execute business actions.

Proposal: Non-binding offer, which can be converted manually to any other
Sales document type.

Quotation: Binding Offer, which automatically reserves stock and can be
converted to any other Sales document type.

Standard Order: Batch derive, which automatically reserves stock. Shipment
and Invoice can be generated manually.

Warehouse Order: The goods are picked up with a Delivery Note. This type
automatically generates a Shipment or Delivery Note. You can create the
Invoice manually.

On Credit Order: The goods are picked up with an Invoice. This type
automatically generates a shipment and an Invoice. Once the goods are paid
for you enter the payment manually.

POS Order: This document type is more flexible. The goods are picked up
with an Invoice and optionally paid. The payment term could also be on
account. This type automatically generates a Shipment, and Invoice and
depending upon the payment terms a payment.
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~—~Adempiere’s Disruptive Economics

Oracle
Large SAP EBS
enterprise mySAP
ERP PeopleSoft

JDE E1
Mid-market SAP
All-In-One
SAP :
ByDesign Adempiere
SAP
Small Business
Business One
$high thousands/user Cost of Solution $low hundreds/user
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—Success Stories

FULFILLING YOUR NEEDS

SOUTHERN
BOOKcomrany

Company Overview *
e Educational books distribution o <*?>
e HQ in Georgia; US market focus
e Two warehouses totaling 140,000 ft2
e Hosted Adempiere deployment through KnowledgeBlue

Requirements
e Integrated accounting, distribution and warehousing management
3" party shipper integration with FedEx, DHL and UPS
e Business-specific reports and dashboards
e Qutsourced operations: hosted solution without internal IT/ERP staff

Benefits
e 10% increase in net margins through Adempiere-related efficiencies

* 100% increase in revenue through growth of existing businesses plus entry into a new
business that leverages their automated warehouse operations

* Rapid deployment completed on time and in Y4 the time of competing solutions
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~~Adempiere Success

=& SOUTHERN
2 BOOK: o+

INDUSTRY
Wholkesale Distribution

BACKGROUND

Southern Book Company,
an educational publishing
distributor, has warshouses
in Georgla and North
Carodna

CHALLENGE

Integrating accounting,
destribution and
warahoudng funclions
hosted open source

solution

SOLUTION

Compiers partner,
Knowledgefiue, custormized
Compiere ERP and
implomentad the hosted
solution in July 2006

RESULTS

Southern Book Comparny
has increased net margins
by 10 percent and more

than doubled revenues

COMPIERE PARTNER

KnowledgeElue

Book Distributor Achieves
Streamlined Operations and
Margin Growth with Compiere

BUSINESS OVERVIEW

Southern Book Company specializes in

the distnbution of educational publishing
ds and services
1es. Founded &

ly & based in Atlanta
000 square foot

se, and it operates an 80,00/

oduct manufacturars
in addstion to leading educationa
publishing comparves s as Alfred

Publishers and William H, Sadlier

CHALLENGE

Southern Book Company (SBC) was
using a number of different application
programs to manage ordering,
warehousing and shippmg for its two

jons, both of which were handling

= differently. As a result,

these prov

day 10 day operations required manual
iata transfer batween the various

programs, and the existing setup lacked

a rumber of the warehousing capabilities

10 Integrate its operations and systoms
between the two locatons. The company

anted 1o provide customers with

to real-time invent

nformation

in ordar to provide better customar servce

s prasident, Brian Schoenbaschier,

ed 2 e partrar th

de ERP Implemantation assi

wel a3 deliver a hosted solution

SOLUTION
Schoonbaaechler rasearched & rumber

P selutions Including

sation, he
provide the
integrated functionality SBC needed

as well as advanced fe

a5 support for multiple locations and

a5 hosting services
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FULFILLING YOUR NEEDS

SOUTHERN

=/
BOOKcomrany

“ With Adempiere’s open
source ERP, we’ve increased
our net margin by 10 percent
during the past two years,
and our revenue has more
than doubled during that
time.”

— Brian Schoenbaechler,

President of Southern Book
Company
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~~Adempiere Success

Company Overview
e Pharmaceutical manufacturing ﬁ
and distribution Fhﬂl"ﬂ:’la Nﬂl‘d

e HQ in Denmark; sales subsidiaries and
channel partners in 50 countries

e Privately owned with over 500 global employees
Requirements
e Integrated sales order management, inventory control, and global accounting
e Manage product batches, lot numbers and expiration dates
e Platform flexibility, ease of integration and rapid customization
e Open source licensing and Linux platform support
Benefits
e Continuity: Adempiere customer since 2002
» Integrated solution scaled from one subsidiary to global operations
e Company-specific extensions easily migrated to new releases over time

e Improved distribution efficiency for 50 product lines and over 10,000 SKUs
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uccess Stories

UPhatma Nord

INDUSTRY

Pharmaceutical

BACKGROUND

Pharma Nord is a 500-
person pharmaceutical
manufacturer and distributor
with corporate headquarters
in Denmark.

CHALLENGE

Finding the right balance
between specific out-of-the-
box functionality, platform
flexibility and open source
licensing

SOLUTION

Initially implemented in
2002, Compiere manages
Pharma Nord’s inventory,
ordering, shipments and
accounting processes.

RESULTS

The current Compiere
solution streamlines the
distribution of over 10,000
SKUs through more than
S0 subsidiaries and channel
partners

)/

Seven Years and Still Growing
with Compiere Open Source ERP

BUSINESS OVERVIEW

Denmark-based Pharma Nord is one

of Europe’s largest manufacturers of
preventive dietary supplements and herbal
remedies. The S00-person company,
founded in 1981, develops, manufactures
and markets scientifically well-founded
dietary supplements, herbal remedies and
medical drugs with optimal bio-availability.
Pharma Nord’s products are available in
50 countries throughout Europe, Asia and
North America.

CHALLENGE

Due to market success with its initial line
of dietary supplements, Pharma Nord was
continually expanding its product line and
markets served. Growth in the regulated
pharmaceutical industry, however, requires
precise inventory management to address
business and regulatory complexity.

“In the pharmaceutical business you
don’t just sell one product to every
country,” explains Jacob Pedersen,

Compiere Project Manager at Pharma
Nord. “You have to respect the national
regulations of every country. Different
sizes. Different packaging. Different
labeling. We have thousands of variants
that we need to handle. Even though
we have only 50 base products, we

Pharma Nord’s ERP solution requirements
extended well beyond the standard set of
distribution and accounting functionality
that performs at a global scale. They
viewed the selection of an ERP solution
as having a 15-20 year life. For a solution
to succeed for more than 15 years,
product licensing, ease of customization
and confidence in the vendor were as

important as out-of-the-box functionality.

SOLUTION

Pharma Nord uses Compiere to manage
its sales orders, invoicing, cash collections,
purchasing and accounting for its sales
subsidiaries and also to manage receipts
and shipments in its warehouses
According to Pedersen, *Compiere helps
us manage this whole process. It enforces
rules that propose which lot number to
ship using “first in first out” principles

It helps us respect certain customers
requirements that the expiry dates not

be too close together.

Pharma Nord liked what they saw in the

earliest versions of Compiere in 2001

“Compiere is extremely flexible,” Pedersen

added. “You can customize the way it
works to a very high degree.

12/6/2010

ﬁPhanna Nord

“Adempiere is extremely
flexible. You can customize the
way it works to a very high
degree.”

— Jacob Pedersen, Project
Manager Pharma Nord
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The Adempiere Product and Partner Ecosystem

empiere
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valuating Adempiere for your Business

Information

12/6/2010

Adempiere Web site:
www.adempiere.com

Adempiere Overview white
paper
Adempiere product demos

Online introduction
webcasts

Adempiere / Compiere
Documentation

/V

Training (Func. / Tech)
¢ On-demand eLearning
e On-Site Training
Partner Network Services

e Needs analysis

e Pilot and production
deployments

e Industry- and region-specific
solutions

Questions?

°* www.g3itcon.com
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Thank you

Call or email us now for a free on-site product
demonstration.

Syed Asim Zaman
Lead Consultant / System Integration Specialist
asim@g3itcon.com

G3 IT Consultants (www.g3itcon.com)

Phone: +971 4 3488456 Fax: +971 43986215 FMT: +971 50 4400274 PO Box: 113579,
Dubai UAE
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